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DEALER DISCOUNTS ON RENK SEED PRODUCTS

All products are billed at Zone 1 retail price. Discount will be applied only if your customer order reconciliation has
been completed. A per unit discount is applied to your account for all other zones under "Zone Credit" on your statement.

PRODUCTS UNIT VALUE

SALES VOLUME PER UNIT DISCOUNT

Each bag of corn 1 unit 0-299 $13.00
Each bag of alfalfa 1unit
Each bag of grass/small grain 1/5 (0.2) unit 300-499 323.00
Each bag of soybean 1/5(0.2) unit 500-699 $25.00
Seed Handler™ of soybeans 9 units 700-999 $27.00
50 BU soybean inoculant (Cell-Tech®) 1 unit 1000-1299 $29.00
Advantage™ FS320WS 1 unit
Advantage™ FS340WS 5 units 1300-2299 331.00
Advantage™ FS370DF 1unit 2300-3299 $33.00
Advantage™ HMC780-B 2 units 3300-4999 $35.00
Advantage™ HMC790-B 8 units 5000+ $36.00
Advantage™ MT550CL 4 units
Resilient™ AP 2 units
DEALER ORDER VOLUME SALES UNITS
EXAMPLE: 140 bags of corn 140 bags x 1 unit each 140
550 units puts this dealer 500 bags of soybeans 500 bags x 1/5 unit each 100
ata $25.00 discount 75 bags of alfalfa 75 bags x 1 unit each 75
(see chart above) 10 bags of grass 10 bags x 1/5 unit each 2
. 3 boxes of 50 BU soybean inoculant | 3 boxesx1uniteach 3
513’750 total dIS(':OUHt 10 Advantage™ FS340WS 10 pouches x 5 units each 50
($25.00 x 550 units). ;
20 Seed Handlers™ of soybeans 20 boxes x 9 units each 180
TOTAL 550
Bag of:
Bagof: |« cornoralfalfa Resilient™ AP
PRODUCT: |«soybeans, |50 BU soybean inoculant Seed
s grassseed |[+Advantage™ FS320WS Handler™ | Advantage™ | Advantage™ | Advantage™ | Advantage™
e small grain |+ Advantage™ FS370DF of soybeans| HMC780-B | FS340WS | HMC790-B | MT550CL
VALUE: 1/5 unit 1 unit 9 units 2 units 5 units 8 units 4 units
0-299 $2.60 $13.00 $117.00 $26.00 $65.00 $104.00 $52.00
300-499 $4.60 $23.00 $207.00 $46.00 $115.00 $184.00 $92.00
500-699 $5.00 $25.00 $225.00 $50.00 $125.00 $200.00 $100.00
700-999 $5.40 $27.00 $243.00 $54.00 $135.00 $216.00 $108.00
1000-1299 $5.80 $29.00 $261.00 $58.00 $145.00 $232.00 $116.00
1300-2299 $6.20 $31.00 $279.00 $62.00 $155.00 $248.00 $124.00
2300-3299 $6.60 $33.00 $297.00 $66.00 $165.00 $264.00 $124.00
3300-4999 $7.00 $35.00 $315.00 $70.00 $175.00 $280.00 $140.00
5000+ $7.20 $36.00 $324.00 $72.00 $180.00 $288.00 $144.00
8/2/2026
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Strength in Numbers Program

The Strength in Numbers program rewards customers who purchase a minimum of 40 units of corn with a sizable
discount. If a customer buys a minimum of 40 units of corn, a credit will be applied to the dealer's accounton a
per bag basis. The larger the quantity the customer orders, the higher the per bag credit. It is the dealer's choice
on how to use the credit. There is also a corresponding program for soybeans for customers who purchase a set
amount of boxes or equivalent of 140K soybeans (paper bags or a combination of paper bags and boxes).

CORN UNITS | PER UNIT CREDIT BOXES 140K SOYBEANS | PER 140K CREDIT

<40 $0.00 1 <100 $0.00
40-79 $20.00 2-3 100-199 $2.00
80-119 $22.00 4-5 200-299 $3.00
120-159 $24.00 6-7 300-399 $4.00
>160 $26.00 8 >400 $5.00

Spring Fling Program

Customers who prepay early are eligible for the same cash discount rate if they add to their order in the spring.
Applies to John Deere credit as well as regular cash discount. Program is capped at 20% of what was paid early.
Not eligible for replant. Program ends June 15.

Dealer Referral Program

Renk is continually looking to expand our dealer network with hard-working, dependable dealers. We will pay
any current dealer $3 per unit* for the first three years on sales of a new dealer that the current dealer refers
to us. Existing dealers cannot split their own sales to do this. Evidence of this conduct will result in the current
dealer being disqualified from this program.

*New dealer account must be paid in full by June 30 in order for the referring dealer to receive the $S3 per unit credit.

8/2/2026 6



PAYMENT FOR SEED

Payment Policy

Make check out to “Renk Seed Company.” Be sure to include your 2026-27 CASH DISCOUNT SCHEDULE
dealer code and percent of cash discount on the check in the memo DEADLINE DISCOUNT
and §end payment prior to the deadline date. John Deere Finar'lcial ' September 30, 2026 17%
Multi-Use Account may be used to pay for seed. Complete the financing
application online or mail to John Deere Financial (if not already a John October 31,2026 16%
Deere Financial Multi-Use Account c'ustonjer) and send the Charge Sllp November 30, 2026 15%
to Renk Seed to apply John Deere Financial payment before the deadline
(see page 10 for FAQs). December 31,2026 13%
The chart to the right details the cash discount allowed and the deadline January 31,2027 10%
for the cash payment. Cash received after the end of the month will get

February 28,2027 5%

the next month’s discount. The corresponding John Deere Financial

discount is on located the next page. Both discount schedules can be March 31. 2027 4%

found in the seed catalog on the back inside cover.

This credit is to be used only for the purchase of seed. Renk reserves the right to back out of any cash discount
credits not used for actual seed purchase. In these cases, Renk would start with the lowest discount percentage
payments and move to highest discount percentage payments.

Refunds

Dealers wanting a Renk cash refund for their customers should send a copy of the original order form
showing seed being canceled/returned with customer seed cost and % cash discount on it. Please write
“Refund Request - Attention Accounting” on it.

8/2/2026 7



JOHN DEERE FINANCIAL MULTI-USE ACCOUNT FINANCING

Renk Seed offers two Multi-Use Account financing options.

Option #1: Special Terms*

» No payments until November 2027.

OPTIONS FOR SPECIAL TERMS PROGRAM

« Interest rate, if applicable, will be assessed from the Sign Up By Interest Rate S::Idll)tilsoc';zlnt
date of purchase, which may be prior to delivery or
TP y W ybepn very September 30, 2026 0% 8%
receipt of merchandise.
Balance, plus any accrued interest and other October 31, 2026 0% %
P Y , November 30, 2026 0% 6%
charges, is due in full on customer’s November 2027 5 - 0o % %
Multi-Use Account statement payment due date. ecember 31, 2026 0% 4%
. January 31,2027 0% 0%
« Ifyou fail to pay the balance on or before the due yp—— ST 000
date, interest will be assessed thereafter as described ay =, e .

in the Multi-Use Account Credit Agreement. 32,500 MINIMUM PURCHASE

Option #2: Regular Multi-Use Account*

« Take advantage of Renk cash discounts by paying with your Multi-Use Account.
+ Charge seed today and get up to 30 days to pay until a statement from John Deere comes to you.

Program Basics:
+ These financing programs are available to Preferred Multi-Use Account customers.

« All transactions are subject to John Deere Financial approval.
« Additional information may be required to substantiate a customer’s credit worthiness.
« Finance charges, if any, will be assessed from the date of transaction.

*Subject to John Deere Financial credit approval. Multi-Use Account is a service of John Deere Financial, fs.b.

Three ways to get started with a Multi-Use Account
Application:

1. Fill out the electronic credit application online at creditapp.financial.deere.com/multi-use
orscan the QR code to the right.

2. Visit renkseed.com/financing and click on the John Deere Financial Application button to
complete the electronic application and email it to JDFCustomerService@JohnDeere.com

3. Complete the paper credit application and fax it to John Deere Financial at 1-800-732-0251
or mail it to:

John Deere Financial
PO Box 5328
Madison, WI 53705-0328

« All customers can be reviewed for up to $300,000 in unsecured credit when the application is submitted.
If a larger limit is needed, please contact John Deere at 1-800-356-9033 office to inquire about additional
information.

+ Generally a credit decision will be made within 24 hours of receiving the completed application.

Submitting the Charge:
« Fill out the Charge Slip (see page 9) and have the customer sign and date the Charge Slip.

+ Immediately send the yellow copy of the Charge Slip to Renk Seed. Renk will apply the charge to the Multi-
Use Account within 24 hours after receiving the Charge Slip.

+ Please only submit to the Renk office once. For example, if you email a picture of the charge slip, the physical
copy does not need to be sent to the office.

8/2/2026 8



John Deere Financial Multi-Use Account Charge Slip - Sample

RENK e SEED

6809 Wilburn Rd. 1-800-BUY RENK (289-7365)
Sun Prairie, WI 53590  Fax: (608) 825-6143

2026-2027
Charge Slip

14-
Date: / /

Dealer Name

Customer Name

REFERENCE

Phone
Street Address °

Dealer Number

AMOUNT

City State Zip The following terms apply:
Multi-Use Account - Special Terms $2,500 minimum purchase.
ADDITIONAL CHECK

Multi-Use Account No. PURCHASE BY | INTEREST RATE | sEED DISCOUNT ONE

09/30/26 0% 8% 0 TOTAL

10/31/26 0% 7% O
THIS PURCHASE IS SUBJECT TO THE TERMS 11/30/26 0% 6% g JOHN DEERE
OF THE MULTI-USE ACCOUNT CREDIT 12/31/26 0% 4% o FINANCIAL
AGREEMENT. 1/81/27 0% 0% H 1-800-356-9033

5/31/27 PRIME - 1% 0% O

SIGN HERE DATE FULL BALANCE PLUS INTEREST DUE IN NOVEMBER, 2027 *PLEASE SEE THE BACK
X Multi-Use Account (See the credit agreement for details) OF THE CHARGE SLIP

[ Regular Multi-Use Account revolving charge, FOR SEASONAL TERMS
plus____ % Cash Discount ° DISCLOSURES.
** Complete the Charge Slip clearly **
The left section must be completely filled in with information about the person charging to their Multi-Use

Account. Only Multi-Use Account customers are eligible. Ask your customer for their John Deere account
number or call the office to have it looked up.

2. Fillinyour name and Renk Dealer Number.

3. Thedate should be the current date.

4. The reference area can be used to write the order number(s) being paid. Perhaps your customer wants
you to also show the quantity and type of seed.

5. Indicate the amount of money to be charged to the Multi-Use Account. All charges will be processed
within 24 hours of receipt. These charges will be included on the next Multi-Use Account billing statement.

6. Indicate which Multi-Use Account option has been chosen. If using Option #1, the Special Terms Program,
indicate by putting a check mark in the correct box. If using Option #2, Regular Multi-Use Account, the cash
discount in effect on the day of receipt of the Charge Slip will apply.

7. The customer must sign and date the Charge Slip!

8/2/2026



MULTI-USE ACCOUNT FAGQs

Q.
A.

> ©

> ©

> ©

> ©

> ©

How does a customer get a Multi-Use Account?

Customers can complete a credit application online or fax/mail it to John Deere Financial. Customers
will receive a notice of the credit decision directly from John Deere Financial. To receive a supply of
credit applications, contact the Renk Seed office at 1-800-BUY RENK (1-800-289-7365). You can also

download and print the application from renkseed.com/financing.

How does the customer sign up to utilize a Multi-Use Account with a Renk Seed purchase?

Once a customer has a Multi-Use Account with an active Special Terms Limit, complete the Renk Seed

Charge Slip, checking the appropriate box for the qualifying finance program. The customer must sign

the form and date the Charge Slip. The yellow form is submitted to Renk Seed to be transmitted to the
customer’s Multi-Use Account. To receive Charge Slip forms, contact the Renk Seed office at 1-800-BUY
RENK (1-800-289-7365).

You can also download and print from renkseed.com/financing.

How can my customers increase their Multi-Use Account credit line?

Customers who need to increase their credit line can contact John Deere Financial customer service at
1-800-356-9033. Additional information may be requested at any time based on the customer’s credit
history.

If your customers are sensitive about their confidential information, they can submit the application,
financial statements or a Financial Information Update form directly to John Deere Financial.
Allinformation is held in strict confidence.

How can the Multi-Use Account benefit me, the Dealer?

The Multi-Use Account is a powerful tool that can increase your seed sales. The benefits and flexible
payment options make the Multi-Use Account an attractive financing option and gives customers
additional purchasing power.

The Multi-Use Account is easy to use and puts commission in your pocket without having to worry how,
when or even if the customer will pay, as there is no recourse to you or Renk Seed with these John Deere
Financial programs. Use Multi-Use Account financing options when calling on new customers!

What if a customer orders seed but later cancels or returns the order?

Your customer is responsible for all finance charges, if any, that are assessed on their Multi-Use Account.
Send a copy of the original order form showing seed being canceled/returned along with customer seed
cost and percentage of cash discount. Please write "John Deere refund request” on the form.

Contact the Renk Seed office with any questions at 1-800-BUY RENK (1-800-289-7365).

Where can | find more information about the Multi-Use Account?

Visit the Multi-Use Account website at mymultiuseaccount.com for more information. Additional
qguestions can be directed to Renk Seed at 1-800-BUY RENK (1-800-289-7365) or John Deere Financial
customer service at 1-800-356-9033.

8/2/2026
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CORN TRAIT AGRONOMIC ZONES

You can find county-by-county information in the dealer portal. See full map details under the Prices and
Agronomic Zones tab at https://renkseed.com/resource-page/.

Bayer

Zone 12

B
A
BAEE R
GlIS wser sanmmunity, Esrt, @amin, R

Corteva

. Zone 1 . Zone 5
. Zone 2 . Zone 6

. Zone 3 Zone7 ‘ -
Zone4 [l zones & {4€ CORTEVA
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DEALER RESPONSIBILITIES
Keep Up with Your Paperwork

+ Write orders. Mail in original orders to the Renk Seed office.

» Send in copies of entered online orders.

+ Review your seed statement for order status.

Track collection of money for the customer’s seed and verify cash discounts given.
« Keep accurate records of dealer and customer payments.

Fill out technology agreements for customer seed orders with traited seed.

Accurate Customer Sales Records

It is your responsibility to provide accurate sales records. This is required for all of the technology products we
sell, as well as, some of our marketing programs. It is best to make changes in the dealer portal as you deliver
and/or take returns from your customers. Otherwise, we will be mailing you a delivery receipt list where you can
mark changes and then send back to the office.

Renk reserves the right to withhold any credits until this process is followed. Due by June 30 of the sales year.

Dealer Account Settlement
Adealer’s account is to be paid in full by June 30. Dealers may request a seed statement at any time during the
sales season or it can be accessed online.

End-of-year credits will only be valid after the dealer reports accurate final sales numbers for their customers.
Dealer account settlement checks will be issued at the time of the sales meeting—typically the first Sunday in
August—unless final sales and returns have not been finalized and reported.

Late Payment Fees

Beginning July 31 of the planting year, any unpaid dealer accounts will be billed a service charge of 1.25% per
month on the unpaid balance. This is a 15% annual rate. If the service charge is in excess of the maximum amount
permitted by statute, the dealer and Renk Seed agree the maximum charge shall not exceed that permitted by
statute. The dealer shall be entitled to a refund of any amount paid in excess of the maximum permitted by statute.

8/2/2026 12



Seed Statement
The Seed Statement is a current record of your dealer account activity, including the following:
« Account Summary
« Payment History
« Order Summary
« Orders by Customer
 Load Sheets
» Merchandise Invoice
+ Other Credits

Other items that are shown on the Seed Statement are:
« Last year’s sales volume.
« Current dealer discount based on orders.
+ Current accounting of promotional merchandise and shipping charges.
+ All other non-seed items ordered such as Advantage™ products, soybean inoculant, Resilient™ AP, Seed Handler™
boxes, and early seed shipment discounts.

The Seed Statement is a record that should reconcile with copies of seed orders, promotional merchandise
orders, Load Sheets, and Transfers. Discrepancies in the Seed Statement should be addressed immediately with
the Renk Seed office. The first Seed Statement of the sales year is sent in October.

Seed Piracy

Allowing a producer to plant XtendFlex® or Genesis® soybean seed out of the grain bin without paying the
royalties to Bayer or Corteva is dishonest and against our company beliefs. Plusit is against the law. Research on
new technologies is expensive and the repayment for bringing these new technologies to the marketplace is the
reason for seed royalties.

Any dealer or company employee who knowingly prepares false receipts or aids in seed piracy in any way will
be dismissed by Renk Seed. We view this as a serious violation of the law and our business ethics. We will fully
cooperate with any investigation of seed piracy by Bayer or any other genetic trait supplier. If you know of
someone who is violating the law, it is your responsibility to report it to your DSM as soon as possible.

We expect all customers will be treated equally with no exceptions.

We require all growers to sign technology agreements. No signatures should ever be forged!

Returned Seed
Renk Seed will backhaul all surplus seed, empty boxes and pallets delivered during the current sales year. A
credited refund will be given under the following conditions:
+ The bags of seed have not been opened or torn.
Holes in bags caused by rodents will not be accepted for return.

+ The seed will be available for pick up before June 30 of the current planting year.
Any seed kept after June 30 is the property of the dealer.

The DSM is responsible for verifying untreated soybeans are taken to a local mill or elevator and sending the
proceeds of that transaction back to Renk. Soybean seed must be disposed of before June 30 to be eligible.
A scale ticket and transfer slip verifying the quantity sold must be sent to Renk Seed along with the check
forthe dumped soybeans.

8/2/2026 13



Replant Policy
All fields to be replanted must be inspected by a DSM with a customer service report filled out. The report must
include the variety of the original crop and the replanted crop.

Corn Replant Policy:

Renk Seed will replace 100% of the seed cost if the customer is a 100% Renk Seed corn user. Otherwise Renk
Seed will replace seed corn at 50% of the seed cost, which is to be replanted by June 30 of the planting year.
We will replant a competitor’s acres with seed at 50% of retail cost.

Soybean Replant Policy*:

Renk Seed will set the price for any replant soybean seed in May. Renk soybeans can be used to replant
competitive seed companies’ soybeans. A customer service report must be filled out by the DSM for all
replanted soybean seed and all fields to be replanted must be verified by the dealer or DSM prior to planting.
The soybean replanting agreement expires June 30 of the current planting year.

*The same technology must be used to replant as the original seed.

Alfalfa Replant Policy:

Renk Seed will replace 100% of the seed cost if the customer is a 100% Renk Seed alfalfa user. Otherwise, Renk
Seed will replace alfalfa at 50% of the seed cost. The customer is eligible for replant alfalfa seed under the
following conditions:

+ No cuts have been taken from the seeding.

« Soil pH is between 6.0 and 7.5 and the fertilization is adequate.

« If planted with companion crop, it is determined that alfalfa was not choked out by it.

« Spring replant is applicable for late summer seeded alfalfa.

+ Spring seeded alfalfa must be inspected in the year of the original seeding to qualify for replant.

« If Renk Seed is out of a particular alfalfa variety, the DSM can substitute alfalfa varieties for reseeding.
In general, higher-priced alfalfa will not be substituted for replanting lower-priced alfalfa varieties.

« A customer service report must be filled out by the DSM after inspecting the field to be replanted.

8/2/2026 14



SEED TECHNOLOGIES

Technologies and Agreements

Technology Agreements are required for all growers planting traited seeds. All Renk customers, existing and new,
must have a license number before purchasing seed. This year we will need to update everyone's Bayer numbers
unless they received one in 2024 or later. Online is the quickest way to get this updated.

It is the dealer and DSM’s responsibility to obtain this information from the customer. You may contact your
DSM or Lisa at the Renk office to see if a customer has the proper license number(s). Current agreement forms
can be ordered from the Renk office.

Dealers and customers may also go online to AgCelerate.com, click the "Let's Get Started" button. Register as a
Grower or a Non Grower (a supplier of seed and other associated crop inputs). If the name of your supplier is not
listed, you may use “Renk Seed Co” of Sun Prairie (53590 zip code). They will need an email address to complete
the process.

For online customer support when registering, simply call AgCelerate Support 1-866-784-4630, choose option #1.
Below is a quick reference guide for seed technologies and agreements needed for them.

Technology Hybrid Code | Agreement
Smartstax® Rib Complete® SSTX
Smartstax® Pro Rib Complete® SSPRO
VT Double Pro® Rib Complete® VT2P
VT4PRO® Rib Complete® VT4PRO Bayer
Droughtgard Hybrids w/VT Double Pro® Rib Complete® DGVT2P
Roundup Ready® Corn 2 RR
Corn :
Trecepta® Rib Complete® TRE
PowerCore® Enlist® Refuge Advanced® PCE Corteva
Agrisure® Above AA
Agrisure Viptera® 3110 AV
: . Syngenta
Agrisure Viptera® E-Z Refuge® Vv
Roundup Ready 2 Xtend Flex® XF Bayer
Soybean
Enlist E3® E Corteva

Direct questions to Lisa at the Renk office (608-837-7351).
Thank you for your cooperation.
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RENK ¢ SEED

Defender Package

Designed to provide early season control of major diseases and insects while providing nitrogen fixing bacteria
for fixing nitrogen.

Active Ingredients

Ipconazole is a systemic broad-spectrum fungicide and seed dressing specifically for protection against
soilborne and seedborne diseases. For protection against seed rot, damping off and seedling blight including
Fusarium (seedborne and soilborne), Rhizoctonia solani, and seedborne Diaporthe (Phomopsis). Also protects
against general seed rots caused by saprophytic organisms such as Penicillium, and Aspergillus, and protects
against seedborne Botrytis and Sclerotinia.

Metalaxyl is a systemic broad-spectrum fungicide and seed dressing specifically for protection against soilborne
and seedborne diseases. Metalaxyl provides control of Pythium and seedling blight phase of Phytophthora in
soybeans.

Thiabendazole provides excellent control of pod and stem blight (Phomopsis) and Fusarium.

Imidacloprid is a systemic seed treatment that has efficacy against seed corn maggots, early season soybean
aphids and early season bean leaf beetles.

N-Force. Nitrogen fixing bacteria. Colonizes roots of plants to provide the plant with nitrogen from the air. Has a
240-day shelf life after application.
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RENK ¢ SEED

SDS Treatment

Designed to provide protection against Sudden Death Syndrome and nematodes. It also provides early season
control of major diseases while providing nitrogen fixing bacteria.

Active Ingredients

Saltro is a systemic seed treatment for use on soybean for the protection against damage caused by early season
plant pathogenic nematodes. As a soybean seed treatment provides protection from seedling infections by
Fusarium virguliforme, the causal agent of Sudden Death Syndrome.

Ipconazole is a systemic broad-spectrum fungicide and seed dressing specifically for protection against
soilborne and seedborne diseases. For protection against seed rot, damping off and seedling blight including
Fusarium (seedborne and soilborne), Rhizoctonia solani, and seedborne Diaporthe (Phomopsis). Also protects
against general seed rots caused by saprophytic organisms such as Penicillium, and Aspergillus, and protects
against seedborne Botrytis and Sclerotinia.

Metalaxyl is a systemic broad-spectrum fungicide and seed dressing specifically for protection against soilborne
and seedborne diseases. Metalaxyl provides control of Pythium and seedling blight phase of Phytophthora in
soybeans.

Thiabendazole provides excellent control of pod and stem blight (Phomopsis) and Fusarium.

Imidacloprid is a systemic seed treatment that has efficacy against seed corn maggots, early season soybean
aphids and early season bean leaf beetles.

N-Force. Nitrogen fixing bacteria. Colonizes roots of plants to provide the plant with nitrogen from the air. Has a
240-day shelf life after application.
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ORDERING, SHIPMENT, DELIVERY, AND RETURN

OF SEED
Placing Orders

Orders should be placed online in the dealer portal at renkseed.com. Please contact the Renk Seed office or
your DSM if you need your password. Paper copies are available if needed.

Grades SIZE DESCRIPTION TAG COLOR
Renk Seed Cqmpany reserves thg right to substitute si;es. 23F 23 Large Flats Yellow

To ordgrcorn |n.a Seec.:l Handlef , indicate Seed Handler in the 20F 20 Medium Flats Pink

grade field. Available in seed sizes 20FSH or 20RSH grades 3R L round 5

only! These seed sizes equal approximately 2450-2800 kernels arge rounds range

per pound. 20R 20 Medium Rounds Green
XtendFlex® and Genesis® beans are bagged as 140,000 seeds per TR GEn I G
paper bag or 6,300,000 seeds per bulk box. If we can’t get 6,300,000

seeds in a box, we will adjust price accordingly. A $650 deposit U No Treatment

per Seed Handler™ bulk box will be charged and refunded upon D Paper + Defender Package Treatment
return of the containerin good condition to Renk Seed. S Paper + SDS Package Treatment
Seed Availability SHU | SeedHandler™ No Treatment
Variety and grade are.reserved in our system basgd on order and SHD | Seed Handler™ + Defender Treatment
payment being submitted to the office. Orders without payment are

considered placeholders but hold no status in our reservation system. | SHS | SeedHandler™+SDS Treatment

All money sent to the Renk Seed office from a dealer’s account is put

into that dealer’s payment pool. As orders are submitted and are marked "paid," the money pool is checked

to make sure there is enough money to cover the orders. If there is, the order is then assigned a date based on
whichever was the latest: order date received or payment date received. This date is used to determine priority
for the variety and grade. The order is considered covered if there is enough money to cover 75% full retail of
the order.

It is the dealer’s responsibility to mark each order as paid or not paid. There is a check box to indicate paid
status on both the paper order form and online. If payment comes in after the order is submitted and you
want to mark the order as paid, you must go online to mark them or let the office know. It will not be handled
automatically.

Seed Shipment
+ All seed is shipped on pallets. It is necessary to have a forklift or tractor available when the truck arrives.
Check for accuracy while the truck driver delivering seed is still there. If there is a discrepancy, note the
correct amount and sign it.

+ A pallet weighs approximately 2250 pounds while a Seed Handler™ bulk box with seed weighs 2800 pounds.
Be sure the forklift has the recommended capacity to lift this amount of weight. If a forklift is not able to
handle the pallet, the truck will be unloaded by hand.

+ Be sure to have your dealer sign posted to assist the driver in finding your location. When the seed is
shipped, you or your representative must be present to count and stack the seed and to sign the Load
Sheet. You are responsible for having appropriate help on hand when the seed is delivered.

+ Renk Seed offers a $.50 credit per bag as an early shipment incentive for all seed shipped in December and
January. There will be no credit to the dealer’s account if Renk Seed cannot ship for any reason. This
bonus will be credited to the dealer’s account as a separate line item on the dealer invoice. This credit will
be adjusted accordingly at year end if sales fall below the number of bags subject to incentive.

« All seed will be shipped by Renk Seed at no cost to the dealer or the dealer may arrange to pick up their seed.
Renk reserves the right to charge a Return Seed fee for excessive quantities (10% or more) of returned seed.
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+ We reserve the right to set the date of shipment.

» Seed must be stored in a clean and dry location to ensure the delivery of the highest quality product to your
customers.

» The dealeris to furnish rodent control to keep rats, mice, and other vermin from chewing into the bags of
seed. If bags are chewed on, they cannot be returned.

+ Renk Seed reserves the right to not ship seed if a dealer has not paid 50% of its value to Renk.

Direct Shipment to Customers

Renk Seed can direct drop to a dealer’s customer if there are over 300 units in one stop. Coordination must be
done priorto shipment and must be determined before the truck is loaded. Truck drivers will not direct
drop without prior authorization from the Renk office.

Seed Insurance

Seed at your location or a designated storage facility is insured by Renk for loss due to fire, wind, hail, vandalism,
and theft until it is delivered to the customer. Renk insurance does not cover damage to seed bags by rodents,
mechanical damage or bags getting wet due to negligence. A police report will be needed in order to file a theft
claim with Renk insurance. Should there be a loss of seed, call the Renk Seed office immediately.

No Return Seed
Remember, NO returns allowed on:

« partial boxes or Seed Handler™ box with security ties cut/missing « treated soybeans
 seed varieties sold out by January 1 + grass seed
 untreated corn or soybeans « corn overtreated with Avipel

ORDER DATE:  9/29/26 ORDER: 999test-ctest
CUSTOMER JEFF DRUSSELL DEALER: ALEX RENK
525 WINDSOR AVENUE
SUN PRAIRIE, WI 53590

AMOUNT VARIETY GRADE UNITS RETAIL PRICE SUBTOTAL
5 G1234E D 1 $69.00 $68.60 $343.00

8 G5678ES SHD 72 $3,105.00 $3,087.00  $24,696.00

5 GO321E SHD 45 $3,105.00 $3,087.00  $15,435.00

25 RK567RR 20R 25 $315.00 $293.00 $7,325.00

7 RK789SSTX 20R 7 $434.00 $424.00 $2,968.00

15 RK123RR 23F 15 $309.00 $299.00 $4,485.00

1 50BU CELLTECH NA 1 $109.00 $9.00 $9.00

66 166 $55,261.00
*Variety and grade are dependent on supply SPECIAL DISCOUNT $100.00
GROSS $55,161.00

*Retail and Price may be subject to Geographical Zone pricing - make sure
customer zip code is correct

PAYMENT TYPE: JOHN DEERE CREDIT CASH

If Paid by September 30th, 2026 $50,748.12  $45,783.63
If Paid by October 31st, 2026 $51,299.73  $46,335.24

If Paid by November 30th, 2026 $51,851.34  $46,886.85
If Paid by December 31st, 2026 $52,402.95  $47,990.07
If Paid by January 31st, 2027 $55,161.00  $49,644.90

If Paid by February 28th, 2027 $55,161.00  $52,402.95
If Paid by March 31st, 2027 $55,161.00  $52,954.56

If Paid by June 30th, 2027 $55,161.00  $55,161.00

*Retail prices are for example only and not actual prices. Please refer to the most current price card for specific prices.
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Order Form - Sample

RENK SEED SEED ORDER

6809 Wilburn Rd., Sun Prairie, WI 53590
Phone: 1-800-BUY RENK (289-7365) ¢ Fax: (608) 825-6143
www.renkseed.com

[ Gustomer Roy JTohnson [INew phone: | 2344567540 A
Cell: QS74654~32 1O
Sheel 123 Main Street E-Mail: johnson@gnail.copm
oty Anywiere state, Zp TA 50000 J
orSs | DELIVERED PRODUCT m:;:: :'ch:m o e | RETAIL PRICE | YOUR PRICE AMOUNT
24 RKI23 20R123R 306.001296.00 7,104.00
12 RK345 20R[23R 277.00| 26700 3,204.00
24 A/fd/f& N/A 205.00 |295.00 7,080.00
30 RSOO7NXF U 4.00| 6200 | 1,860.00
50 RKI23 20RSH 306.00| 296.00| 14,300.00
al | RSoOO7ZNXF SHU R&8$3.002790.00 2,790.00
14 TOTALBAGS|  There is a deposit of $650 for each seed handler.
CUSTOMER PAYMENT OPTIONS
1) Cash Discounts  *2) John Deere Financing TOTAL 36,835.00
o At o o 7% caswose. -|_6262.4C
DEADLINE DISC PURCHASE BY | INTEREST RATE | se£td BISCOUNT
9/30/26  17% 09/30/26 0% 8% BALANCE 30,575.54
10/31/26  16% 10/31/26 0% 7%
11/30/26 15% 11/30/26 0% 6%
12/31/26  13% 12/31/26 0% 4%
1/31/27 10% 1/31/27 0% 0%
2/28/27 5% 5/31/27 PRIME - 1% 0% Paid
3/31/27 4% FULL BALANCE PLUS INTEREST DUE IN NOVEMBER, 2026 E‘ Fi" from Dealer Stock

*3) Multi-Use Account - Regular Terms L] Revise prior order #

Charge seed today and get 30 days to pay.

Cash discount is applicable. Grower license required for planting all corn or soybean products with traits.
*Must have Preferred Multi-Use Account to select Bayer grower license #
Option 2 or 3. Subject to John Deere Financial approval.
(Charge slip is required) Syngenta grower license # Cf? 7654‘
i- ?
Has Preferred Multi-Use Account? Corteva grower license # 5942635
SovBEAN PACKAGE CODE BASF grower license # 2847743
D  Defender Treatment SHD  Seed Handler . ) . . .
in Paper Bag Defender Treatment Customer veprasents theth I purchasing the seed sclly forpurbosss of producing & ran
S SDS Treatment SHS  Seed Handler P ’ v ’ '
in Paper Bag SDS Treatment
U  Untreated Paper Bag SHU  Seed Handler Untreated Cf/f5/2@ RB 2 /Q‘&K rden
DATE customer Thank you !
OFFICE COPY TAX EXEMPTION AND WARRANTY INFORMATION ON BACK
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Transfer

A “transfer” is a form filled out by the DSM when seed is moved between dealers, between a dealer and the
DSM or between districts within the company. When seed is moved, the party receiving and the party giving
up the inventory should each get a copy of this transfer. Be sure to check for accuracy.

Transfer Sheet - Sample

TRANSFER FORM No. 59986
R RENK e SEED Bob Wilms
Person Writing Transfer
3/14/27
Date
DEALER ID
RECEIVED FROM: Scott Kipp 1KIPP
DELIVERED TO: Bob Wilms 17777
QUANTITY VARIETY GRADE LOT
10 ALFALFA N/A N9AAZO
20 RKCORNVT2P 20R NABM27
30 RSBEANNXF D NAAS7T
60 Total Units
RECEIVED FROM 3 DELIVERED TO 3
SIGNATURE: Scott Kipp SIGNATURE:  BoO-Wilms
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Load Sheet

Dealers are responsible to ensure all products on the Load Sheet are correct.
Check all inventory for accuracy then sign it before the truck driver leaves your location. Any discrepancies
noticed after the driver leaves should immediately be brought to the attention of the Renk office.

Load Sheet - Sample

RENK e SEED
Loading Number: 2009
Dealer: 6JOHRO Date Delivered: 3/5/27
ROY JOHNSON Shipped To:
123 MAIN STREET Time Delivered: 10:00 AM
ANYWHERE, IA 50000 Trucker: Dale
123-456-7890 Total Bags: 135
6809 Wilburn Rd Total Weight: 6,772
Sun Prairie, W1 53590 Picked by:
1-800-BUY RENK Load Instructions: Please load.of the back Ao
www.renkseed.com of the trick
Amount Variety Grade Lot Weight Location ~ Customer Skid #
10 ALFALFA NA N9AALO 500 HO8 JOE CUSTOMER
15 RKCORNRR 20R NNAMK7 732 Do7 JOE CUSTOMER
20 RKCORNVT2P 20R NAANH7 1150 G34 JOE CUSTOMER
40 |RKCORNSSTX 20R NNADT7 2240 J22  JOE CUSTOMER
50 RSBEANNXF D NPATXT 2150 Q11 JOE CUSTOMER
Received by: Date:
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RESOURCES
Website

Renk Seed maintains a robust website with a range of resources for you. Explore it to find products, our
catalogs, research data with head-to-head comparisons, agronomic resources like the podcast and The Earfull

(our newsletter), and contact information.

Products + Research and Results Agronomy v
Corn Podcast
Soybeans ‘ Articles
Alfalfa ‘ Futures
Forages
Inoculant

Plot Data

Our Story

Financing Contact Dealer Login

We are here to deliver results for our growers. When you need to show proof of those results, turn to our
Research and Results page on the website. It’s easy to navigate and provides details you can share on the

screen or print to leave with the customer.

RESEARCH AND RESULTS

VIEW PLOT RESULTS COMPARE PRODUCTS B 4

Plot Results

© Corn
© Soybean

— Which Crop: ————

Renk invests in a lot of plots to assure its customers will have the best results. This
includes State extension and F1.R.5.T. trials, in addtion to dealer and research plots. Our
products do not take a back seat to any other companies. On this page you can compare Renk

© Renk to Competitor
© Competitor to Renk

—Compare: ———

prod to other cc ies or select another company's product to see which Renk products
could replace it. We do not cherry-pick our results, if a comparison is displayed it contains all
the plots that the two products are together in. A comparison requires a minimum of 4
locations to generate a head to head. A large portion of our comparisons come from

ion or FI.R.5.T. trials so companies that don't enter these will not have a lot of

Pick Renk Variety:

choose one <

Dots - Grower/dealer plots Circles - Renk Research locations L

comparisons.

On this page you can look at various plots that have Renk products in them. Simply select the year of the crop you want to see. You can then click on any pin to see the plot results.

CORN: 2025 2024 2023 2

SOYBEANS: 2025 2024 2023 2022

e 1
Glasgows (RESERVATION awiliston bolss aDevils Loke

FORT'BERTHOLD.
RESERVATION b
DAKOTA

Sidn
slls

“Glendive
MONTANA
e

F= P S ST ANDI NGRS
oBillings, H ROCK INDIAN,

CROW ¢ RESERVATION
RESERVATION
5 H CHEYENNE RIVE)

RESERVATION

%, aSheridan

SOUTH
sSturgis DAKOTA
oRapid City

Speatfist
SBulslo Llette

P D e ROSEBUD INDIAN

RESERVATION
WYOMING RESERVATION.
©oCasper
Medicine
Bow Routt
National'Forest ocheyenne - “North Platte

ADO

?ng:el;ver United *tes it

SAS
National- 744 % oPueblo

Town 0Grand

LEECHILAKE
RESERVATION

Manha*’ : D d GBloomington oCineinnati 3
| pGolorado ”‘3"535 R aiimabia 1 ; CCI?CIHHaII o
{90 o f oSt. Louis. i i e

MISSOURI

Superior 2
National Forest: N

Qbulith

' Cheguamegon:Nicolet” -

Qinunderay,

“Houghton:

SMarquette

E AMackinaw €y, Manitoulf
ational Eagost e

CPetoskey

“Traverse City

oPeoria

’ham‘wq"INDIANA H o;éml >
pringfield? | olumbu

alndianapolis

Louisvilleo’

8/2/2026

23



Renk Elite Test Plots
Get to know Renk Seed products by planting an Elite Test Plot on your or on your customers' farms. This plot program
is a side-by-side format used to observe hybrid and variety traits, new Renk products, and competitor products.

The Renk Elite Test Plot program is an integrity-focused, unbiased testing program that has several purposes:
« Assess product performance to continually provide better knowledge about placement and positioning
in the marketplace.
» Provide maximum exposure of Renk products to dealers, current customers, and prospective customers.
+ Help Renk gather agronomic data affecting products over a wide geographic area.
+ Provide opportunities for dealers and growers to see new introductions.

Elite Corn Test Plots:
By maintaining quality standards across all plots, Renk will be able to consistently provide reliable data. All plot
cooperators and dealers are asked to adhere to the following guidelines:

+ Plot units are provided at no charge. Receive a 20,000-kernel unit for each hybrid to be planted in the plot.
+ There must be a border of corn on each side of the site. The border should be a minimum of four rows.
« All hybrids within the site are to be grown under the same management practices.

+ The plot cooperator will maintain the appearance of the site, keeping weeds controlled by mowing or tilling
the front of the site. The dealer will be responsible for signing the site to identify entries and to designate
the location as a Renk Seed Elite Test Plot.

+ The plot cooperator will coordinate a harvest date with the DSM that will allow the site to be weighed and
the results to be received by the publication deadline of November 7 of the planting year.

+ Provide all location attributes such as previous crop, tillage, soil texture, irrigation, and fungicide application.

Elite Soybean Test Plots:
« Entries for Elite soybean plots are provided at no charge. A full bag of each soybean variety will be provided.

+ The dealer and plot cooperator are responsible for signing the plot, maintaining its appearance by mowing
the front of the plot, and coordinating the harvest date with your DSM so the site can be weighed and
results published on a timely basis. Results are to be received by the publication deadline of November 7 of
the planting year.

Field Signs

This is THE BEST advertising you can do. Your DSM will ask in the spring for an approximation of your field sign
needs. Plan to put up signs in ALL of your customers' corn, alfalfa, and soybean fields in July. Your signs will be
delivered directly to you.

Show the Flag Program

Dealers who put signs up in the current summer will receive a $3 per sign credit to be used to purchase Renk
merchandise (there is no cash value). Each sign in a test plot counts and field signs count for this program
as long as they are spread reasonably apart. Contact your DSM to have them record the number of signs you
put up. Please remember to take down the signs in the fall and store them properly, as each sign and post
combination cost us $25. Your credit will show up on your account after you make a merchandise purchase.

Grower Meetings and/or Appreciation Days

This option gives you access to many people all at one time. Consider bringing in your DSM and any additional
speakers who will share knowledge with the growers. For example, Jeff Renk and/or Karl Bobholz are willing
to speak about corn products. Alex Renk, Max Renk, and/or Jim Torkelson are willing to speak about soybeans.
The Fall and Winter can be great timing for sharing the new product lineup along with what we’re seeing as
harvests are progressing.

By setting up this type of meeting or gathering, you can capitalize on our 50/50 cost share marketing efforts.
You’ll need to track who attended and your expenses. If you reach out to JD, jdrussell@renkseed.com, then he
will help you create postcards to use as invitations.
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Earfull e
From March through November, the Earfull newsletter EARFULL

is published weekly. It is sent out via email to those who Ao 20
sign up for delivery. If you would like to receive the Earfull | Planting Into Marginal Conditions

The planting window always tempts growers to push. The best

in your inbox, email karl@renkseed.com and he will ok re e ones ot preervesondesablehment ot e
add you to the distribution list. It is also posted on our o omes ot bt Eerora ot 16

separate a smart early push from a preventable stand.

website under the Agronomy tab, in the articles section. o can sty some ooy tantod sk who
Your email will be kept confidential and won't be shared/ « Seed-zone sol temperature s at or near SO°F

The forecast is warming.

LI Sed fO I’ Oth e r p u rposes. « Thefield is fit enough to avoid sidewall smearing or cloddy

seedbeds.

In dry conditions, moving seed a bit deeper to reach uniform
moisture can be worthwhile,

The risk is usually not worth planting into wet soils, planting just ahead of a cold rain, or planting in rough
conditions causing variable seed depth. Corn is especially vulnerable during the first 24 to 48 hours after
planting because cold water uptake can trigger imbibitional chilling, leading to weak or abnormal seedlings
before the crop ever reaches the surface.
A practical way to frame corn decisions is simple:
Take the risk when soils are fit, moisture is uniform, and temperatures are expected to hold or rise.
Don't take the risk when the field is tacky, sidewalls smear, or a cold rain is likely right after planting.
Protect yield by chasing uniform emergence more than by chasing the earliest possible date.

Soybeans often reward timely early planting, but only when the first day after planting favors warm water
uptake rather than cold shock. lowa State still recommends planting soybeans into warm soils when
temperatures are not expected to decrease during the first 24 hours. This is because the seed is most vulnerable
during the first 12 to 24 hours of water uptake.

The risk potentially worth taking in soybeans is
planting early into a fit field with a stable forecast,
even if the calendar date feels aggressive. The risk
typically not worth taking is planting into cool, wet,
or saturated ground where crusting and oxygen
stress can nearly wipe out emergence, especially in
low areas or fields with uneven drying.

For both crops, the main question is not “Can the
planter run?” but “Will the stand emerge evenly?”
Corn pays a bigger penalty for uneven emergence,
while soybeans generally tolerate stand variability
better — unless gaps become large or emergence
failures are severe.

Podcast

Renk Seeds of Innovation is hosted by Max Renk. Monthly, he chats with guests to learn more about innovations
in their operations. Sometimes, the guests are internal and other times they are dealers, growers or experts

in the industry. If you follow the podcast on a streaming channel then you know exactly when each monthly
episode drops. You can also listen from our website, where we post Show Notes for each episode.

PODCAST

RENK SEEDS OF INNOVATION

Drone Application in

. . .
Innovating agriculture, one seed at a time. Agriculture: Where
Where we share generations of knowledge to help grow your own farming operation. Timing, Efficiency, and
. . o Opportunity Meet
In our episodes, we provide current insights to help you farm stronger and make the most of every acre.
Join us as we explore real-world farming solutions and cutting-edge seed technology. My 182028
Max sits down with farmers and drone users
Also available on all streaming platforms. Ryan and Matt, along with drone application

business owner and operator Michelle, to
discuss what drone application looks like in
practice.

Apple Podcasts  Spotify YouTube Go'to episode »

EPISODES i ad

i @ Drone Application in Agriculture — Where Timing, Efficiency, and Oppor
RENK_

Renk Seeds of Innovation

s
IQ&NQVAI‘IE’% ° Seeing Whole Fields: How

Q2T Scouting Drones Help
G @ 1x Moreito share Growers Make Smarter
Decisions
Drone Application in Agriculture - Where Timing, Efficiency, and Opportunity Meet 2143 |
February 12,2026
Alfalfa Winter Kill & Injury: What to Check and How to Evaluate Your Stand 3123

Drone technology is an innovative, powerful
management tool in modern agriculture. Max
Renk sits down with Karl Bobholz and Tucker
Johanisen to explore how scouting drones
are changing the way fields are evaluated,
Inside the Pracessing Plant - How Precision Equals Performance 34:29 maisgeciand incedatacd.

s Precision Farming in 2026 — How Precision Spraying and Planting Can Cut Costs and Save Time 25:02

&% Seeing the Whole Field — How Scouting Drones Help Growers Make Smarter Decisions 24:22

Goto episode »
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Social Media Channels

Renk Seed has a presence on Facebook, Instagram, and LinkedIn. By following us, you have access to our
latest updates. When you like and share our posts, your local friends will also see our information. This easy
marketing resource costs you $0 and lets you share the wealth of information we transparently share.

renkseed
Renk Seed

239 posts 170 followers 0 following

Agriculture

We are a 6th generation independently owned and
operated seed company offering products with top-
performing genetics.

6809 Wilburn Road, Sun Prairie, Wisconsin 53590

]R Renk Seed https://www.instagram.com/renkseed

689 followers - 2 following

https://www.facebook.com/renkseed

Renk Seed Co
Results Since 1846
Farming - Sun Prairie, Wisconsin - 198 followers - 201-500 employees

&= O

https://www.linkedin.com/company/renk-seed-co

50/50 Marketing

Consistency is key in marketing efforts. At the national level, we create marketing pieces that can be seen on
billboards, YouTube, social media, and heard on the radio. Plus, we offer promotional merchandise in our
online store for you to showcase the Renk logo and spread goodwill among growers in your area.

All 50/50 marketing must have Renk Seed as the primary product and/or message. For 50/50 reimbursement,
you need prior approval from your DSM and the Marketing Department.

Logo usage must be preapproved by the marketing department with appropriate documentation. It is
unlawful to use the Renk Seed logo on any merchandise or literature not pre-approved by Renk Seed.

Renk Seed will co-invest with you and your marketing needs in the following areas:
«  Community Engagement: Field Days, Appreciation Parties, Seed Pick-Up Days
+ Included: Food, Beverage, facility rental, local advertising, postage

+  Excluded: Trophies, Awards, Clothing, Sport Team Sponsorship/Clothing, Breed Publications,
Plot Books, Contests

+ Newspaper Advertising, Website or Social Media Display ads
« Included: personalized ads created by the Marketing Department
+  Excluded: personalized ads created by the media company
+  Promotional Merchandise
+ Included: all items in the online store, which you can access via the dealer portal

« Excluded: all items outside the online store's purview. As noted above, it is unlawful to use
the Renk Seed logo on any merchandise or literature that is not pre-approved by Renk Seed.
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DEALER AWARDS AND RECOGNITION
Golden Ear GROWTH Award

Qualifications and Purpose:

 To award dealers who achieve a sales increase of 300 units above the previous year’s sales.

+ To encourage newly hired dealers to achieve a minimum sales level of 300 units in their first year with Renk
Seed and have at least five customers. If a new dealer is taking over an existing dealership, the new dealer
must achieve a 300 unit increase over the previous year’s final sales of the existing dealership and have a
minimum of five new customers.

Renk products have a “unit value” (see page 5). All products, including Advantage™, Cell-Tech®, Resilient™ AP,
corn, soybeans, and alfalfa qualify for “units increased” over last year’s sales.

Award Presented: Renk Golden Ear Certificate
« Plus, invitations to special seminars throughout the year. If overnight accommodations are necessary,
Renk Seed will host you.

Golden Ear VOLUME Award

Qualifications and Purpose:
« To award dealers who achieve sales of at least 1000 units annually.
This level of sales represents a significant sales achievement.

Award Presented: Renk Golden Ear Plaque
+ Plus, invitations to special seminars throughout the year. If overnight accommodations are necessary,
Renk Seed will host you.

Golden Ear SERVICE Award

Qualifications and Purpose:
« Awarded to those dealers who have faithfully served Renk Seed and customers for at least 25 years.

Plaques presented at:
e 25years « 30 years  35years 40 years » 45 years « 50 years

Renk Seed Company Trip in January
« Increase sales by 300 units or more above the prior sales year.
« Dealers who end the sales year at 3000+ units automatically qualify.
« Dealers who end the sales year at 2000-2999 units must maintain 90% of previous year's sales to earn the trip.
+ New dealers must achieve a minimum sales level of 300 units in their first year with Renk Seed and have
at least five customers. If a new dealer is taking over an existing dealership, the new dealer must achieve
a 300 unitincrease over the previous year’s final sales of the existing dealership and have a minimum of
five new customers.

« Dealers must have their account settled with a Delivery Receipt List returned by June 30 to qualify.

Dealers who do not meet the above requirements can “buy in” to the trip. The value of the trip for two is $5,000.
The amount of the buy in will be prorated according to the level of sales achieved.

Buy-In Formula

Must have a minimum of 100 unit increase to buy in. Take unit increase over last year divided by 300 (units
needed to qualify) = % of trip earned. Multiply that by $5,000 (value of trip) = value of trip earned. $5,000 - value
of trip earned = buy-in cost per couple.

Dealers in the 2000-2999 units level, either this year or last year, may buy in if sales are less than 90% of
previous year. Must have a minimum of 1750 units to qualify. The buy-in cost per couple at this level is $2,250.

Renk products have a “unit value” (see page 5). All products—including Advantage™, Resilient™ AP, corn, soybeans,
and alfalfa—qualify for “units increased” over last year’s sales. There is no cash value for the trip.
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Your Herd Matters to Us:

Renk Seed remains committed to supplying the best alfalfas,

silage, and preservatives to you—the dairy and beef producers.
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Alfalfa

We carry proprietary alfalfa that is chosen for high
yield, forage quality, and durability. We stock
conventional, Roundup Ready® and HarvXtra®

products so you can tailor your pick to your needs.

Silage Corn

At Renk Seed, we proudly offer silage hybrids
which are field tested, data validated, and
built for real-world performance. Silage Choice
hybrids deliver strong yields, excellent fiber
digestibility, and dependable agronomics—

without the compromises in many BMR options.

Inoculant

We carry a full lineup of bacterial inoculants
that maximize the preservation of your haylage,
silage, and high-moisture corn.

Dairy and beef producers face
constant pressure to maximize
production. Managing high-quality
forage is critical, but it takes time,
resources, and the right seed. That’s
where Renk Seed comes in. Our
proven alfalfa varieties, silage corn
hybrids, and our trusted inoculants
combine to offer high tonnage with
superior digestibility while helping
you protect your investment. Spend
less time worrying about feed and
more time doing what you do best—
taking care of your herd.

Sharing generations of knowledge
to help grow your operation.

Innovating agriculture, one seed at a time.
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We share current insights
to help you farm stronger and
make the most of every acre.

Whether you’re in the cab, shop, out scouting
or windshield farming, we’ve got the latest
agronomic wisdom to keep your farm thriving.
Join us as we explore real-world farming
| solutions and cutting-edge seed technology.
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